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Haunt Old Town Moore
BY: E MILY ROBINSON

Fall, for many, is a cherished time of 
the	 year,	 filled	with	 football,	 turn-
ing leaves, pumpkin spice lattes, 

and of course, Halloween.  This animat-
ed holiday used to just be celebrated on 
Oct. 31, but now it is embraced as more 
of a season of celebrations.

Beginning in early September, autumn 
and Halloween decorations like jack-o-
lanterns, hay bales and friendly-look-
ing	scarecrows	fill	store	aisles	and	front	
porches.  They usher in the fall and bring 
warmth and nostalgia to the season.

The City of Moore is no exception, each 
year embracing the opportunity to pair 
the fun of Halloween with community 
building. Soon, the normally peaceful 
and quaint Broadway Avenue will be 
lined with locally-owned businesses, 
shut down and transformed into the 
perfect setting for ghosts and ghouls, 
superheroes, wizards and Storm Troop-
ers. They will come out in masses for the 
city’s annual Haunt Old Town event.  

Haunt Old Town is a collaboration be-
tween the local businesses, the City of 
Moore and the surrounding commu-
nity.  Businesses, churches and other 
stakeholders in the area set up deco-
rations and booths along Broadway 
and Main Street. John Ireland, Kelly 

Wood-Johnson and Hannah Mobly are 
some of the business owners who put 
in a lot of work each year to make this 
family-friendly event a success.  The 
event planners expect more than 10,000 
costumed festival goers, and several 
lucky winners will take home prizes for 
costumes	and	raffle	entries.

This fall festivity, which takes place on 
Oct. 27, from 4-7pm, boasts activities 
like	 inflatables,	 games,	 music,	 food	
trucks and candy, lots and lots of can-
dy. Thousands of dollars in candy, to be 
exact, organizers say. And event spon-
sors play a huge role in providing the 
massive amount of candy that is given 
away to enthusiastic trick-or-treaters.

Following the morning’s Red Ribbon 
Day Parade, which promotes drug-free 
education	with	floats	and	performanc-
es, Haunt Old Town has grown to be 
one of Oklahoma’s largest Halloween 
events, organizers say.

So, invite your friends and family and 
start preparing your costumes. This is 
sure to be another memorable day for 
the City of Moore, organizers say.

For more information on becoming a 
sponsor or setting up a business booth 
for the event, contact Moore Custom 
Monuments at 799-9898. – 19SM 

Business Owners Host Annual Halloween Festival
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C O M M U N I T Y BY: ROXANNE AVERY

Being a conservative 19-year-old kid 
from Wichita, Kan. in 1970 was kind 
of boring.

After graduating from high school, Ste-
ven Sanders joined the Air Force and went 
to Vietnam for a year. Now, that was not 
boring, he says. That was an adventure.  

Sanders worked with an eight-man team 
to install antennas for communications. 

“We’d put up a ROM beak the size of half 
of	a	football	field,	and	it	was	on	big	poles	
we had to string wires to,” Sanders said.  
“We’d only go about 1,200 miles, but there 
were no cell phones back then, so it’s how 
we communicated.” 

Sanders and his team were stationed at 
Cam Ranh Bay and dispatched to many 
different bases.

“About every 60 to 90 days, they’d bring 
us back to Cam Ranh, give us a break from 
our Spam and rice food and treat us to a 
steak dinner. Then they’d send us to the 
next communications installation site.” 

Cam Ranh Bay was shelled a lot during 
the	war,	and	Sanders	remembers	the	first	
time it happened. 

“We had a movie theater there, and in the 
middle of our movie, ‘Mrs. Robinson,’ we 
heard shelling.  Our sergeant came in and 
said they would have to turn the movie off 
because we needed to take cover.  Because 
we were young, we felt indestructible and 
said, ‘naw, we’re not going to take cover,’ 
and they had to turn our movie back on.  
That was really pretty stupid, but that’s 
what we did.  And when our movie was 
over, they were still lobbing a few shells in 
and we just walked back to the barracks 
and went to sleep,” Sanders laughed.

Describing his team as a tight brother-
hood, they were not willing to die for 
their country, but, he said they were will-
ing to die for each other. 

“That brotherhood prevented us from 
using drugs or even smoking marijuana 
because our lives really depended on the 
guy next to us.  That was a really big deal 
when we’re working as fast as we can, 100 
feet in the air before someone spotted us.  
So, if anyone was using drugs, we’d get 
him off our team.”

Returning home from Vietnam, Sand-
ers said he was lucky to have one of the 
first	little	computers	–	an	Atari	–	that	he	

Year in Vietnam Shapes Veteran’s Future

Adventure of a Lifetime

PRESENTED BY



trained on. At that time, there were only 
about six web pages, so his computer 
skills were at the forefront of technolo-
gy. Because of that, he was sent to Italy, 
where he installed command and control 
systems.

Sanders became a double amputee after 
experiencing the lasting side effects of 
Agent Orange, which the U.S. military 
dropped around military bases as a defo-
liant powerful enough to clear the vegeta-
tion from jungles.  

For 40 years, Sanders has lived with diabe-
tes and its complications, had open-heart 
surgery, a kidney transplant, neuropathy, 
hearing loss, glaucoma and more. 

“We	just	didn’t	know	the	ramifications	at	
the time of Agent Orange,” he said.  

“The only thing I did right in my life was 
get married,” Sanders said proudly.  “Hei-
di and I have been married for 41 years 
and have twin, 26-year-old sons, who just 
graduated from the University of Oklaho-
ma. One has a degree in pharmacy, and 
the other is a physician’s assistant.” 

Sanders is living at the Oklahoma Veter-
an’s Center in Norman due to complica-
tions he developed from a kidney trans-
plant.  Now, he’s rebuilding his immune 
system and undergoing physical ther-
apy twice a day to gain the upper-body 
strength he needs to support his prosthet-
ic legs. He expects to be back at home in 
Oklahoma City in a few months.

“I should be walking in six to eight 
months, probably without a cane.”  

He says it’s all just a part of his adventure. 
– 19SM 
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Taking Care of Business
BY: STEVE MARSHALL

The Westmoore Jaguars are be-
ginning their fourth decade of 
existence and, for their athletic 

programs, there have been many mem-
orable moments, including some heart-
breaking defeats and some impressive 
championships.
Through the years, from the school’s 
first	 state	 championship	 in	 slow	 pitch	
softball in 1991 to cheerleading in 1992, 
boys swimming in 1995, their latest 
slow pitch title earlier in 2018 and all 
the others in between, coach John Bur-
russ has been there, “Taking care of 
business.”
“To be very honest, I wanted to go to my 
alma-mater Moore High,” Burruss said. 
“I had contacted the folks at Moore but 
there really wasn’t a spot available.” 
“Rick McIntyre was the baseball coach 
at Westmoore and needed some free 
help, so in the spring of 1990, I became 
a student teacher and a baseball assis-
tant.”

Burruss became a full-time teacher in 
the fall of 1990 and began working as an 
assistant coach for football and track at 
Brink Junior High while teaching com-
puter science at Westmoore. Burruss 
later became a full-time football coach 
in 1992 under head coach Wayne Estes.
Burruss looks back at some of the most 
memorable events over the years, sev-
eral special moments stand out.
“Back in ’91, we were the runner-up in 
the	state	finals	in	Stillwater	in	an	over-
time game against Putnam North,” 
Burruss said. “It was bittersweet at 
the time. Even though we didn’t get in 
the end zone on the quarterback sneak 
late in the game, it was a great experi-
ence.  That group of guys from ’91 still 
gets together from time to time. Guys 
like Jeff Frazier, Brian Newberry and 
the entire cast of guys on that particular 
team were just a very special group.”
“Another very memorable time was a 
snow playoff game back in 1995. It was 

Westmoore Athletic Director Serves Students for Nearly Three Decades
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my son Ben’s senior year, and it was 
about 80 degrees in the afternoon and 
when	 we	 finished	 that	 night	 at	 Rose	
Field, there was an honest to goodness 
six	inches	of	snow	on	the	field.		We	lost	
that game to Midwest City, but saw 
guys play through some adversity and 
stay	 and	 fight	 until	 the	 end.	Midwest	
City went on to win the State Champi-
onship, and I believe they were the last 
west side team to win the title.”
“One of my favorite memories as a 
football coach and a dad was back in 
2002, on a Saturday afternoon at Moore 
stadium against the vaunted Jenks Tro-
jans. My son Blake was a senior and 
we managed to break Jenks’ playoff 
streak. Blake had a third-down sack 
late in the game to seal the victory, and 
it was maybe the one time that a “Beat 
Jenks” t-shirt actually came to fruition.”
One of Burruss’ long-time colleagues, 
Laura Clay was the coach of the West-
moore cross country teams from 1992 
through 2016 and won two state cham-
pionships, one in 1996 and one in 2008. 
She spoke highly of coach Burruss 

during their time together at West-
moore and especially when Burruss 
was site athletic director.
“I’ve known John since we were young-
er, and he would come down and play 
basketball in our driveway,” Clay 
said.  “He called me ‘Junebug’ then and 
he called me ‘Junebug’ until the day I 
quit coaching. We had conversations 
as John and Laura and not coach Clay 
and coach Burruss. If you ever needed 
something, he was going to get it done, 
and he never got panicked or worked 
up or lost his temper, he would just take 
care of business.”
Coach Burruss’ legacy at Westmoore 
continues today. Just like his Twitter 
handle “CoachTCB” says, coach Bur-
russ is still “taking care of business.” 
“We have some days during the spring 
sports season that we call “Riding the 
Tsunami,” Burruss said. “There have 
been occasions where we have hosted 
baseball regionals, played in the Slow 
Pitch Finals and have students compet-
ing in boys’ and girls’ golf and tennis, 
all in the same day.” – 19SM 
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Cycle of Success
BY: CHIP MINT Y

How do you motivate kids to spend 
more time in school? Buy them 
bikes. At least that’s one way 

they’re doing it at several elementary 
schools in Norman. 
So, how do you get the money to buy all 
those bikes? That one’s easy. You orga-
nize a bike ride.
The Norman Rotary Club is in its third 
year of buying bicycles for students 
through a program designed to boost 
academic performance supported by 
a partnership with the Norman Pub-
lic Schools. Since 2016 the club and the 
school district have worked together to 
improve attendance at several of the dis-
trict’s elementary schools.
Norman Rotary is funding its Rotary 
Success Cycle program through the an-
nual Rotary Road Rally cycling event, 
said Craig Heaton, former Norman Ro-
tary Club president.
The bike ride will be on Saturday, Oct. 
20, leaving Norman’s Reaves Park, 2501 
Jenkins Ave, at 9 a.m. For children and 
families, there will be a 10-mile town 
tour through Norman’s beautiful cam-
pus district and downtown area. For 
people with a more serious cycling hab-
it, the Road Rally offers 34-mile and 54-
mile tours through the rolling hills of 
southern Cleveland County, just as fall 
colors take over the rural landscape. 
A	Norman	bicycle	patrol	officer	will	es-
cort the town tour through several his-
toric neighborhoods, along Main Street 
in downtown and across the University 
of	Oklahoma	campus.	Other	officers	will	
assist	with	traffic	control	 for	 the	 longer	
rides, which will venture as far south 
as Flat Armadillo Road near Lexington. 
SAG wagon support and rest stops will 
be provided along the way.
After the ride, there will be music in the 
park. Food trucks from Gaberino’s, Mid-
way Deli and That Pie Place will serve 

complimentary lunch to riders, Heaton 
says.
“Norman is a beautiful city, and Cleve-
land County is full of scenic rural roads 
that are perfect for cycling,” he said. 
“The Road Rally offers a great opportu-
nity for the Rotary Club to help Norman 
students as well as create a nice fall event 
for cyclists in Norman and surrounding 
communities.”
Proceeds from the event support several 
Norman elementary schools where bi-
cycles are used to encourage better stu-
dent attendance. Students need to be in 
school to learn, so better attendance can 
lead to better long-term academic suc-
cess, Heaton says.
“The Rotary Club uses the money to 
purchase about 70 bikes at cost each 
year from Al’s Bicycles. We give them to 
students with excellent attendance,” he 
says.	“The	bikes	are	raffled	away	at	the	
end of every nine-week period. There 
are no purchases required by students. 
They	earn	raffle	tickets	through	their	at-
tendance, so the more they’re in school, 
the more tickets they earn and the better 
their chances of winning a bike.”
Norman Public School Superintendent 
Nick Migliorino called the Norman Ro-
tary Club an incredible partner for the 
district.
“The Success Cycle program has con-
tributed to higher attendance in several 
schools, which leads to improved per-
formance in the classroom. We appreci-
ate everyone who supports the ongoing 
success of the program.”
The preregistration cost is $35 for 
adults and $15 for children, which in-
cludes the ride, a t-shirt, lunch and a 
$20 gift card from Schlegel’s Bicycles 
in Oklahoma City. Registration on the 
day of the event is $40 for adults. For 
maps and preregistration, go to www.
normanrotary.org.– 19SM – 19SM 

Rotary Road Rally Bicycle Ride Helping Norman Students
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Making a Difference
BY: SHARL A BARDIN

Moore Norman Technology Center 
is hosting an event to recognize 
National Manufacturing Month, 

reaching out to industry representatives 
to raise awareness about manufacturing 
programs and training at the center.
The “MFG Day” event is from 7:30 
a.m. to 11 a.m. Oct. 24 at the Franklin 
Road campus, 4701 12th Ave. NW, in 
Norman. The free event is open to cen-
tral Oklahoma manufacturers and will 
feature a breakfast and a tour of the 
center’s new wing of construction de-
signed for technical, engineering and 
manufacturing-focused programs.
Attendees also will have the opportu-
nity to attend educational sessions that 
feature topics such as “Developing Suc-
cessful	Leaders”	and	“Office	Adminis-
tration Solutions.” 
The event is an opportunity to invite 
manufacturers to the campus to learn 
more about the center’s programs. 
They will learn about training oppor-
tunities and ways that businesses can 
connect with students entering the in-
dustry, said Steve Ketchum, executive 
director at the technology center. 
The center offers a variety of classes for 

high school and adult students interest-
ed in the industry. Classes include pre-
cision machining, welding, Computer 
Aided Design and Drafting and electri-
cal apprentice. The center can also offer 
training that can assist businesses with 
specific	needs.
“We can customize training if they need 
some	type	of	safety,	leadership	or	office	
training,” Ketchum said.
A goal with “MFG Day” is to create 
connections between the center, its stu-
dents and manufacturers, he said.
“It’s really about building relationships.” 
This	is	the	first	year	that	the	technology	
center has hosted “MFG Day” and “we 
would like to do this every year. That’s 
our goal,” Ketchum said.
The center’s event is one of 1,261 events 
that are planned across the U.S., Can-
ada and Mexico to highlight the man-
ufacturing industry. “MFG Day” was 
created by Founding Partner Fabrica-
tors and Manufacturers Association, 
International in 2012.
To register for the event at Moore Nor-
man Technology Center, visit www.mntc.
edu/mfgday or call 801-5808. – 19SM 

Career Center Celebrates Manufacturing Industry with Special Event
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THE IMPACT OF MANUFACTURING

Every $1 spent in manufacturing creates 
$1.40 for the U.S. economy.

Manufacturing supports more than 18.5 
million jobs in the U.S.

Manufacturing comprises nearly 12 percent 
of the National GDP.

In 2016, the average manufacturing worker 
in the U.S. earned $82,023 annually, 

including pay and benefits.

During the next decade, nearly 3.5 million 
manufacturing jobs will likely be needed, and 

2 million are expected to go unfilled due to 
the skills gap.

Sources: The Manufacturing Institute, mfgday.com
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BY: CHIP MINT Y

Steve Copeland sells promises. 
They’re the kind of promises that 
help people sleep better at night and 

maybe reduce the number of gray hairs 
on their head.
He’s an agent with Shelter Insurance, and 
he spends his days talking to people about 
things they’d rather not talk about. Car 
wrecks,	 fires,	 theft,	 tornadoes,	 hail	 and	
even death are on the table when his cus-
tomers walk through the door.
He says most people don’t believe any of 
those things are likely to happen to them, 
but they pay for insurance, just in case, 
and Copeland makes sure he’s there to 
help whenever that “just in case” moment 
rolls around.
The University of Oklahoma graduate’s 
been in the insurance business with Shel-
ter for more than 24 years. He started in 
1994 as a self-employed insurance agent, 
following a seven-years stint in the cor-
porate world. He knows a lot, because 
he’s seen a lot, including catastrophes like 
the Moore tornado in 1999 and the other 
Moore tornado in 2013. 
He’s seen people who have lost every-
thing; homes, cars, all their belongings. 
They’ve needed the basics of shelter, 
clothing and food, and their policies were 
there for them.    
Tornadoes and hail storms are always hard, 
said	Copeland,	whose	office	is	at	2344	N	In-
terstate Dr. While insurance adjusters are on 
the front lines of settling claims, Copeland 
also is there for his clients.
“It’s just helping people through the 
claims process and being empathetic, see-
ing what they’re going through.” 
“We’re	not	first	responders,	but	we’re	there	
to help people put the pieces back together,” 
Copeland said. “It’s an emotional interac-
tion.	I’ve	had	people	cry	in	my	office.”			
Most of the time, the process goes smooth-

ly, Copeland says, but sometimes, conver-
sations	are	difficult,	 especially	when	pol-
icies don’t cover all the losses, and that’s 
not uncommon. Only about half of people 
are fully aware of what their policies cover.
That’s why Copeland encourages clients 
to	stop	by	his	office	once	or	twice	a	year	to	
review their policies to ensure coverage is 
up to date and adequate. It’s a best prac-
tice for the agent and the client, he said.
“Most agents would like to review poli-
cies with clients, not to sell more coverage 
but to avoid surprises,” he said.
Copeland, who sells home, life and auto 
insurance, says most people would rather 
not pay for insurance, but they feel like 
it’s a necessity, and they’re right, because 
the risks that are out there are too great 
for most people to cover on their own. 
They can be life-changing, and insurance 
can be there to soften the blow.
A death in the family is an example, he 
says. Less than half the people have life 
insurance, even though it’s important, es-
pecially to families with children. When 
people die, utility bills keep coming due, 
and so does the mortgage or the rent pay-
ment, and other living expenses like food, 
he said. A death in the family can cause 
drastic lifestyle changes. 
“An insurance agent’s job is to let people 
know that there are products available for 
circumstances	 they	may	find	 themselves	
in,” he said.           
Insurance is unique, Copeland said. Most 
of the time, when people pay hundreds or 
thousands of dollars, they walk away with 
something that’s tangible. 
“In insurance, we sell promises,” he said. 
“Our clients walk out with a piece of pa-
per and peace of mind.”
“If you pay for it and have it, you just 
have to feel blessed when you don’t have 
to use it.”– 19SM 

Promising Career
Cleveland County Agent Helps People 

Think About the Unthinkable
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BY: CATHERINE POSLUSNY

If you live in — or regularly drive 
through — Moore, you might have 
noticed that the landscape along  4th 

Street changed over the summer. The 
Classen Urgent Care Moore clinic, lo-
cated at 1025 SW 4th St., opened on July 
30, and the staff is excited about the op-
portunity to join the community.
“We really take care of the people who 
walk	through	our	doors,”	said	certified	
physician assistant Michael Stancliff. 
“We want to help them get back to their 
normal lives.” He understands that 
many people who come to the urgent 
care center are worried about taking 
time away from work, or from their 
families, or whatever their daily routine 
may be. 
Stancliff has been with Classen Urgent 
Care for almost six years. He started 
working at the Norman location about a 
year after it opened, and he was happy 
to help with the research and planning 
that went into opening the Moore clinic.
Classen Urgent Care is a private-
ly-owned business focused on patient 
care. Since opening, the clinic has seen 
many new faces, and the medical staff 
is looking forward to providing health 
care services to even more of the Moore 
community. 
“Being sick interrupts your life. It’s 
our job to listen to the patient, examine 
them,	 and	 figure	 out	 the	 best	 way	 to	
take care of them and get them back to 
their normal routine.”

Classen Urgent Care has the capaci-
ty, staff and equipment to treat a wide 
range	of	afflictions.	From	a	stomach	vi-
rus	to	the	flu	to	repairing	a	laceration—
if it’s not a medical emergency, you can 
probably get it treated at the urgent care 
clinic.
Many people may not realize that a trip 
to the urgent care can be a cheaper alter-
native to the emergency room. Classen 
Urgent Care has a staff of experienced 
physicians and physician assistants 
that can help patients get back on their 
feet, typically much faster than a trip to 
the emergency room.
In addition to treating illnesses and in-
juries, the Classen Urgent Care Moore 
clinic provides a variety of other ser-
vices, including pre-employment and 
sports physicals, limited blood work, 
digital x-rays, vaccinations and drug 
screening.
The healthcare providers at Classen Ur-
gent	Care	are	passionate	about	finding	
the best treatment options for each and 
every patient. They take the time to lis-
ten to each patient so they can take care 
of them in the right way.
“We try to keep experiences positive and 
really help people,” said Stancliff. “We 
treat people with compassion because we 
truly care about helping them get well.”
The Classen Urgent Care Moore clinic 
is open from 7 a.m. to 8 p.m. For more 
information, visit classenmedicalcom-
plex.com or call 378-2001. – 19SM 

Healthcare in a Hurry

Classen Urgent Care Offers Affordable Alternative to Emergency Room
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S P O RT S BY: CHRIS PL ANK

When the Oklahoma defense took 
the	field	to	kick	off	the	2018	sea-
son, fans saw a much different 

look than they did last year. The Soon-
ers had to replace half of their starting 
unit. 
But the new look is not only about per-
sonnel. It’s also about attitude, perspec-
tive and intensity, and a good example 
of that new mindset is redshirt senior 
linebacker Curtis Bolton, one of this 
season’s surprising key performers. 
As	the	Sooners	forced	a	punt	on	the	first	
possession against Florida Atlantic’s of-
fense, the crowd roared with approval. 
The	defense	struck	their	first	blow	and	
right in the middle of every play was 
Bolton. 
There wasn’t much time to soak in the 
moment, though, said Bolton, of Muri-
etta, California.
“College football plays so fast,’’ he said. 
“You take a second and the game goes 
past you. I just tried to lock it in and 
pay attention to the coaches and trust 

what they have taught me throughout 
the week.’’
To get to this moment, Bolton has over-
come a lot, including the loss of his 
father,	who	was	his	first	coach	and	his	
biggest supporter. He died of cancer 
during his freshman season of high 
school. 
“That was my superhero. That was my 
role model. He did a hell of a job when 
he was here, and it extended into the 
afterlife,” Bolton has said. “I know he’s 
looking down on me.”
Despite losing his mentor and rock, 
Bolton continued to chase his dream of 
playing football at the highest level. 
After enrolling at the University of 
Oklahoma in 2014, Bolton redshirted. 
He	 worked	 hard	 to	 find	 his	 place	 on	
the depth chart. Finally, an opportu-
nity presented itself during his junior 
season. After playing mostly on special 
teams, some spot duty at linebacker and 
as a specialized pass rusher in previous 
seasons, Bolton was primed to play a 
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Creating A Buzz

Curtis Bolton Takes Place at Heart of OU Defense
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key role for the Sooners in 2017. But, as 
luck would have it, Bolton injured his 
ankle and ended up missing most of the 
2017 season.
He never gave up, but he did consider 
that maybe his future would be brighter 
somewhere else. As a graduate transfer, 
Bolton could have been immediately 
eligible to play somewhere other than 
Oklahoma. But, despite all of the chal-
lenges and potholes, Bolton remained 
at Oklahoma. 
“I like these coaches and trust my team-
mates,’’ Bolton said. “I wanted to try to 
find	my	place	in	this	great	history	and	
do it the best I can.’’
So far, the best he can do is exactly what 
the Sooner defense has needed. With 
his sole focus on the season opener, 
Bolton watched as Lee Morris broke 
through and blocked a Florida Atlantic 
punt. As Bolton fell on the ball in the 
end	zone,	he	became	the	first	to	recover	
a blocked punt for a Sooner touchdown 
since 2002.

“It’s always great when you end up in 
the end zone,’’ Bolton said. “It’s not a 
feeling that I get to experience too of-
ten. I just knew something crazy was 
coming.’’
When the season opener came to a 
close, Bolton had a team-high six stops, 
including a tackle for loss. He was 
named the Big 12 Defensive Player of 
the Week. 
His performance against Florida Atlan-
tic was just the start. Bolton has evolved 
into one of the team’s leaders, and he 
has larger goals in sight for his senior 
season. There is still a long way to go 
for the Sooners this season, but Bolton’s 
drive and determination has had an im-
pact on early defensive success.
“A lot of it was just hard work,’’ Bolton 
said. “It was the way that I was brought 
up. If I ran from this situation, I would 
find	myself	 running	 from	 other	 situa-
tions	in	my	life.	I	figured	I	would	man	
up, and if it doesn’t work out, it doesn’t 
work out. And if it does, I was prepared 
for it.’’



What makes Bolton such a relatable 
figure	 is	 his	 unfiltered	 honesty.	 He	 is	
transparent about his faults and honest 
about who he is. 

“Me and coach (Mike) Stoops (have) an 
interesting relationship,” Bolton said. 
“In my younger years, I needed a lot of 
time to mature. I needed a lot of time 
to build my consistency. I think a lot 
of times, he was frustrated, because he 
could see what I could become.”

“He’s just in so much of a better place. 
And maybe having it taken away and 
having to go through some of those 
frustrations led him back to being at 
a good point right now,” Head coach 
Lincoln Riley said. “He fought his way 
back. Things just had to shake out right, 
and he stuck with it. The kid deserves 
credit for that.”

Defensive coordinator Mike Stoops is 
a	first-hand	witness	to	Bolton’s	growth	
and determination.

“Buzzy continues to be a play maker for 
us,” Stoops said. “In any defense, you 

have to have play makers. Buzzy is not 
scared. We’re playing with more veloci-
ty. Curtis gives us that.” 

“You want to see all your guys do well,” 
Stoops said. “We’re as hard on them as 
anyone, but there is no one that cares 
about them, maybe outside of their 
families, more than we do. It’s good to 
see his hard work paying off.” 

Bolton plays with a chip on his shoul-
der, but it’s not just from a personal per-
spective. It also resonates from a team 
perception as well.

“Everyone is just sick and tired of get-
ting disrespected,’’ Bolton said. “We 
have worked so hard. We came out and 
put	our	best	 foot	forward	on	the	field.	
We wanted to make a statement and 
show our coaches, fans and the me-
dia that we can play good defense and 
continue that. There are a lot of things 
that we still need to clean up, but that’s 
what we practice for Monday through 
Friday.’’– 19SM 
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This year marks 100 years since a dev-
astating	influenza	pandemic	in	1918	
claimed the lives of an estimated 

675,000 Americans. It was the most severe 
pandemic in recent history, according to 
the Centers for Disease Control and Pre-
vention (CDC), killing more than 50 mil-
lion	people	worldwide.	Influenza,	other-
wise	 known	 as	 the	 flu,	 remains	 a	major	
threat to public health each year.  
“During	 the	 2017	 flu	 season,	 we	 saw	 a	
record number of 179 pediatric deaths 
from	the	flu	and	thousands	of	hospitaliza-
tions,” said Dr. Kate Cook, medical direc-
tor of the Pediatric Hospital Medicine and 
School Telehealth programs with Norman 
Regional Health System. 
According to Oklahoma State Department 
of	Health,	during	 last	year’s	flu	season,	 in	
Oklahoma	 alone,	 there	 were	 4,828	 flu-as-
sociated hospitalizations reported between 
Sept. 1, 2017 through July 31, 2018. 
The	flu	is	a	highly	contagious	respiratory	
illness	 caused	 by	 influenza	 viruses.	 The	
CDC	 says	 that	 during	 a	 typical	 flu	 sea-
son,	five	to	20	percent	of	the	United	States	
population	falls	ill	with	the	virus.	The	flu	
is different from a cold and usually comes 
on	suddenly.	People	who	have	the	flu	of-
ten experience symptoms such as a fever, 
cough, sore throat, runny or stuffy nose, 
body aches, chills, fatigue and headache. 
It is important to note that not everyone 
with	the	flu	will	have	a	fever.	
Complications	of	the	flu	can	include	bac-
terial pneumonia, sinus infections, ear in-
fections and worsening of chronic medical 
conditions like asthma and diabetes. Any-
one	 can	get	 the	flu,	 even	healthy	people,	
and the CDC does point out those that 
are at the highest risk of developing seri-
ous	flu-related	complications	are	those	65	
years and older, those with chronic medi-
cal conditions, pregnant women and chil-
dren	younger	than	five	years	of	age.	
While	 the	 flu	 is	 highly	 contagious,	 there	
are steps you can take to protect you and 
your family. The best way to prevent the 
flu	is	to	get	a	flu	vaccine	each	year.	
“The American Academy of Pediatrics rec-
ommends	 vaccination	 against	 influenza	
for all kids 6 months and older for optimal 

protection,” said Dr. Cook. “Around 80 
percent	of	children	who	died	from	influen-
za	last	year	had	not	received	a	flu	vaccine.		
Antiviral	medications,	such	as	Tamiflu,	are	
a	potential	treatment	for	the	flu,	but	are	not	
a substitute for vaccination.”
A recently published, CDC-backed study 
found	that	getting	a	flu	shot	lessened	the	
risk	 of	 severe	 influenza	 among	 adults,	
reduced the risk of hospitalization and 
admission to the intensive care unit (ICU) 
and also lessened the severity of illness.  
A	 common	 misconception	 about	 the	 flu	
vaccine is that people can become ill with 
the	 flu	 from	 the	 flu	 shot.	 Flu	 shots	 are	
made	by	either	using	flu	viruses	that	have	
been inactivated and are not infectious or 
made	 with	 no	 flu	 vaccine	 viruses	 at	 all	
like	in	the	recombinant	influenza	vaccine.	
Common	 side	 effects	 of	 the	 flu	 shot	 are	
soreness, redness and tenderness or mild 
swelling at the injection site. Low-grade fe-
ver, headache and muscle aches may occur 
according	as	well.	However,	a	flu	shot	can-
not	cause	people	to	become	ill	with	the	flu.	
“No one ever thinks their child will be 
the one who gets a severe, life threatening 
case	of	the	flu,”	Dr.	Cook	warns.		“Don’t	
find	 yourself	 in	 a	 situation	 of	 regretting	
not getting the vaccine once it is already 
too late.  Protect your family.”
Since	the	flu	virus	can	live	on	hands	and	
non-porous surfaces for up to 48 hours 
and on tissues and cloth around 12 hours, 
good hygiene practices are also encour-
aged	to	help	avoid	spreading	the	flu.	The	
CDC recommends staying away from 
people who are sick, covering coughs and 
sneezes, staying home when you are sick 
and frequent thorough handwashing. 
While the exact timing of the start and du-
ration	of	a	flu	season	vary,	the	CDC	strong-
ly	recommends	that	people	get	a	flu	vac-
cine by the end of October.  
Norman Regional Moore will host a free 
flu	 vaccine	 clinic	 on	 Oct.	 20.	 The	 annu-
al Say Boo to the Flu walk-in vaccination 
clinic	will	offer	 free	flu	shots	 from	9	a.m.	
to noon, or while supplies last, for adults 
and children ages 6 months and older on a 
first-come	first-served	basis.

Say Boo to the Flu
BY: LINDY BESWICK C O M M U N I T Y
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Washing Wizards
BY: CHIP MINT Y

For most people, washing the car is 
a necessary chore, one of those jobs 
they like to get done and out of the 

way as soon as possible. Others don’t 
mind it so much, and for a few people, car 
washing is a passion.
Mike Hunter falls in that passionate catego-
ry.	He’s	a	general	partner	and	the	chief	fi-
nancial	officer	of	Okie	Express	Auto	Wash,	
and his enthusiasm for washing cars is con-
tagious. Spend a few minutes talking with 
him, and you’ll be ready to join their car 
wash club and go in for a hot wax and shine.
Hunter is aware that most people don’t 
share his passion for washing cars, and 
he’s OK with that. In fact, he makes it his 
business to get people in and out fast, be-
cause, if car washing isn’t your cup of tea, 
why should you have to hang around?
“When you get in our tunnel, you’re less 
than three minutes from driving out in a 
clean, shiny car,” said Hunter, who’s been 
growing Okie Express to eight locations 
across the metro area since opening their 
first	location	in	Moore	in	2008.	
Hunter says Okie offers express exterior 
washes that allow customers to remain 
in their cars while their vehicles pass 
through a tunnel of cloth brushes and 
other washing and waxing phases. The 
whole process is designed to make it as 
easy possible for people to cross another 
mundane task off their to-do lists.
“The real advantage is the time savings,” 
Hunter said. “Even on our busiest day, we 
can have you off the lot in 15 minutes.”
According to the Okie Express website, 
they even invite customers to come back 
within	five	days	and	do	it	again	for	free.	

No rain necessary. Just bring the receipt.    
While speed and convenience are a big 
deal, Hunter said, it’s only part of what 
they focus on. Water management is an-
other important area for the business.
“We think water is going to be like gold 
in the future,” Hunter said. “It’s getting 
more expensive as we go. The city of 
Oklahoma City has said they’re going to 
raise rates by 20 percent.”   
Besides, saving water is the right thing 
to do, he says. That’s why Okie Express 
has	installed	underground	tanks	that	fil-
ter and store water, so it can be reused in 
certain stages of the car washing process. 
Okie is a member of Watersavers, an or-
ganization of car wash owners who are 
dedicated to providing environmentally 
friendly car washes and technology.
On average, Watersaver members use no 
more than 40 gallons of water per car, the 
organization says.
“A lot of people don’t think about it, but 
we’ve been thinking about it for a long 
time,” Hunter said. “We reclaim as much 
water	as	possible,	to	be	as	efficient	as	pos-
sible,” he said.
Hunter said the Edmond-based compa-
ny is expanding rapidly, with a location 
under construction in south Oklahoma 
City. He expects it to open before the 
end	of	 this	year.	Beside	 the	first	 location	
in Moore, Okie is operating in Norman, 
Mustang, Warr Acres, Edmond, Del City, 
Choctaw and Yukon.
More information about the company is 
available at: www.okieautowash.com. – 
19SM  

Okie Express Serves Convenience, Conservation to Car Wash Customers
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